The Right Time And The Right Opportunity For Service

“It was the right time and the right opportunity for service,” explains David N. Lambert, a Founding Partner and
Wealth Advisor at Artisan Wealth Management, LLC, headquartered in Lebanon, New Jersey. Mr. Lambert
shares the story about why he decided to get involved with America’s Grow-A-Row more than seven years ago.
Mr. Lambert came to learn of this service project through his church and word of mouth in his local community.
“It provided me with an opportunity for true hands-on service in a manner in which | could share the experience
with my wife, Aleta, and our two daughters, Jennifer and Amanda. It is not often that you come across an
opportunity to give back that can also be an educational experience for the whole family. | was searching for
something beyond just writing a check. In America’s Grow-A-Row, | found what | was looking for.” Whether
it is picking corn or making apple sauce, the Lambert family definitely invests a great deal of time and energy in
our ongoing service mission.

Over the years, as America’s Grow-A-Row has expanded,
so has Mr. Lambert’s involvement in this unique
opportunity to impact our local community. Last year, he
sat down with his business partner, Edward R. Collins, to
discuss how Artisan Wealth Management, LLC could begin
giving back to the community. “Dave and I are both
personally involved in a number of charitable initiatives,”
Mr. Collins explains. “We sat down and talked about how
our company could begin to develop a social footprint in
Hunterdon County as well. America’s Grow-A-Row was
local. Dave and his family had a great deal of experience
with it, and it would provide our firm with an excellent
opportunity to give back to the community in which we
have built our business.”

Artisan Wealth Management, LLC was the sponsor of the
First Annual Blue Jean Bash benefiting America’s Grow-A-
Row on March 20", 2010. “We look forward to continuing
our efforts to benefit America’s Grow-A-Row,” says Mr.
Lambert. “We are committed both in terms of sweat equity
and dollars to helping them make a difference in our
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Artisan Wealth Management, LLC is a privately owned, independent wealth management firm whose
consultants specialize in providing financial guidance that matters to high net worth families and individuals,
business leaders, and successful executives and professionals. Their success stems from the early recognition
that achieving true financial independence is contingent upon having an integrated plan of action to lead their
clients in the journey toward financial success. From asset protection strategies to professional client money
management, their team of professionals looks forward to helping you define what success means to you and
mapping out a course to help you work towards that reality. They invite you to learn more about them and their
unique services by reviewing their web site at www.artisanwealthmanagement.com. They can be reached at
(908) 366-7630.

Securities and advisory services offered through LPL Financial, a Registered Investment Advisor and
Member FINRA/SIPC.
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